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CLIENT: Fuel Fix Phq Ltd

o WHY DID WE CHose A CRM?

we were segking the alolity to effectvely vecord and tvack soles
pchvities of the “sales Team, with o cenfvilised dodndonse.

How DID ACT TODAY 0LVE THE CLIENT 13Ue?

The main aren has been the sales Team Tor eastern Austroli,
Corvently 4 ar present. Thvoupln this sustem | can monagg thei:

DAy, ALTvTies
sakeS opportunities
. Cuvrent Jr.:u@eijrs
. | can now do T Hﬂfﬂmfjlﬂ the centrolised rapmﬁﬁ@ function

WHAT WERE THE BENERATS To R BUIINESL?

we covld have vsed coTs sottwore however we tound Hoat ACT
apve vs the Hexioltn, o customise. we chose o customise as tais
wos ovadade and provided o fow extra benefits

Previossy we wiuld frack o sales actvities vsing oviodke and

wiovd, Now we bhave an excelent stveamiined and” centradised
sstem for o sales process

. Jm Heit (Business Development Manasgr)

"Tyavis is very) informative and knowledaeable. He is reoliy nelptul,
poite and Cowteovs af all finmes.”
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